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Dog  Ear Publishing , United States, 2013. Paperback. Condition: New. Lang uag e: Eng lish . Brand
New Book ***** Print on Demand *****.Becoming  the Customer Beyond the techniques, the
methods, and the science of sales, is one g reat truth: become the customer. See the world
throug h the eyes of your customers or prospects. Understand their deepest motivations.
Decode their hidden sig nals. Speak to them in their lang uag e and you will establish better
rapport and close more sales. This work draws from the worlds of professional sales, behavioral
research, and subconscious influence, including  Neuro-Ling uistic Prog ramming , body
lang uag e and hypnosis. It teaches you how to establish trust, understand and overcome
objections, utilize the timeless principles of influence, and sell to the unique personality,
emotions, needs and desires of your customer. This underlying  philosophy -- literally becoming
the customer - is the key to hearing  what your customers are truly saying , placing  their interests
above your own, and becoming  an ag ent of their success and wellbeing . In this way, everyone
wins. Becoming  the Customer is really about becoming  a better salesperson. A trained
hypnotist and an experienced salesman, Peter weaves both parts of his illustrious career into a
cohesive picture, showing  us an unconventional path to...
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R e vie ws  

A top quality ebook as well as the typeface used was interesting  to see. It usually fails to charg e an excessive amount of. Once you beg in to read the
book, it is extremely difficult to leave it before concluding .
-- Dr. Is a be ll Wiz a  DDS        

Complete g uideline for pdf lovers. It is definitely basic but shocks within the 50 percent of your ebook. I am easily could g et a pleasure of studying  a
created publication.
-- P ro f. Elwyn B o e hm  MD         
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