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SELLING T O T HE PAIN: C LOSING MORE DEALS IN HEALT HC ARE SALES (PAPERBAC K)     

Createspace Independent Publishing  Platform, 2016. Paperback. Condition: New. Lang uag e: Eng lish . Brand New Book ***** Print on Demand
*****. Selling  to the Pain: Closing  More Deals in Healthcare Sales (2016) is a revolutionary strateg ic methodolog y to improve sales eDiciency
and close rates. The pain a potential customer is experiencing  is the result of a lack of performance in financial, quality, or satisfaction key
metrics. To be successful, you must diag nose the pain, communicate your solution eDectively, and close the deal. During  the past two
decades, the culture of decision making  has chang ed but many companies have not pivoted their sales strateg y to be eDective long  term.
Competition is fierce. Selling  to the Pain is proven to create a competitive advantag e to drive results in what matters - eDiciently closing  more
deals. Author and CEO of Gylen Castle, Dr. Tom McDoug al, accepted his first hospital CEO position at ag e 27 and led five diDerent hospitals
over the following  17 years. Now a serial healthcare entrepreneur, Dr. McDoug al provides deep insig hts from his unique perspective of both a
decision maker and a sales professional. Selling  to the Pain includes three critical components to sales strateg y success: -Understanding  the
decision process and the factors that aDect decisions as explained in The Decision Table(c); -Developing  a Value Proposition Messag e to
identify the pain a customer is feeling  and communicate an actionable solution; and -Applying  Accountability Sales(c) to hold the decision
maker accountable to help you close the deal. Throug h Dr. McDoug al s insig hts and advisement of the Gylen Castle strateg y, you can achieve
an advantag e over your competition by capturing  the decision maker s attention and improving  efficiency to close more deals. While Selling  to
the Pain is developed from experiences in healthcare, the strateg ies are often applied to other industries that have long ...
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S a ra h 's  N e w  Wo rld :  T h e  M a y flo w e r A d v e n tu re  1620 ( S is te rs  in  T im e  S e rie s  1)                                       
Barbour Publishing, Inc., 2004. Paperback. Book Condition: New. No Jacket. New paperback book copy of Sarah's New World:
The Mayflower Adventure 1620 by Colleen L. Reece. Sisters in Time Series book 1. Christian stories for...
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L e a rn  e m  G o o d : Im p ro v e  Yo u r C h ild  s  M a th  S kills :  S im p le  a n d  EDe c tiv e  Wa y s  to  B e c o m e  Yo u r C h ild  s  Fre e                                                                        
T u to r With o u t O p e n in g  a  T e xtb o o k                 
Createspace, United States, 2010. Paperback. Book Condition: New. 229 x 152 mm. Language: English . Brand New Book *****
Print on Demand *****.From a certified teacher and founder of an online tutoring website-a simple and...
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T h e  T ro u b le  w ith  T ru c ks :  Firs t R e a d in g  B o o k fo r 3  to  5  Ye a r O ld s                                
Anness Publishing. Paperback. Book Condition: new. BRAND NEW, The Trouble with Trucks: First Reading Book for 3 to 5 Year
Olds, Nicola Baxter, Geoff Ball, This is  a super-size first reading book for 3-5 year...
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D o n t L in e  T h e ir P o c ke ts  With  G o ld  L in e  Yo u r O w n  A  S m a ll  H o w  T o  B o o k o n  L iv in g  L a rg e                                               
Madelyn D R Books. Paperback. Book Condition: New. Paperback. 106 pages. Dimensions: 9.0in. x 6.0in. x 0.3in.This book is
about my cousin, Billy a guy who taught me a lot over the years and who...
S a v e  P D F »     

T w e lv e  Effe c tiv e  Wa y s  to  H e lp  Yo u r A D D /A D H D  C h ild :  D ru g - Fre e  A lte rn a tiv e s  fo r.                                          
Book Condition: New. Ships From Canada. New. No dust jacket as issued. Glued binding. 264 p. Contains: Illustrations.
Audience: General/trade. Book Info Consumer text of recommendations backed by scientific studies. Discusses diet,
allergens, vitamins and...
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